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Scott Brown Heads up Sales at Mutare Software

SCHAUMBURG, IL — Scott L. Brown recently joined Mutare Software as Director of Sales. He
brings to the company a proven record of success built over 20 years in sales, marketing and senior
management as well as a broad range of experience in development and management of strategic

accounts.

A graduate of Indiana University, Brown launched his sales career in 1987 with MetLife. Over the
following 13 years he advanced through progressively challenging roles, culminating in a two
consecutive years of $25 million in sales at AIG — an achievement that earned him the distinction of
Top Sales Executive in the US both years. In 2000 Brown entered the arena of telecommunications
sales, joining Avaya as National Account Manager. He quickly advanced to Sales Director/Global
Accounts, managing a $37 million objective for major accounts including National City Bank, Sallie
Mae, AON, ABN AMRO and Discover. For the past year, Brown worked with Technology Solutions
Group where he supported that organization’s new business development goals before joining

Mutare Software in December.

“We are thrilled to have a person of Scott’s depth and experience on our executive team,” notes
Mutare President, Ben Crown. “We look forward to the focus, knowledge, and leadership Scott

brings to Mutare as we continue to meet the needs of our customers worldwide.”

Mutare is changing the way business communicates. Innovative solutions such as Speech to Text
enable employees to read voice mail messages in email and respond more quickly to customer
needs. Sales go up and expenses go down. Automated self-service Express Apps™ cut costs and

give customers faster access to what they need. Visit us on the web at www.mutare.com and see

what Mutare can do for your bottom line.
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